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The information provided in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action or to make 
or hold a particular investment or pursue a particular investment strategy, including whether or not to buy, sell, or hold any of the securities mentioned. It should not be assumed that investments in 
such securities have been or will be profitable. References to specific securities are for illustrative purposes only and do not represent all of the securities purchased, sold or recommended for advisory 
clients. Portfolio information is based on the respective composite, and is provided as Supplemental Information. References to indices are provided for informational purposes only, should not be relied 
upon as an accurate means of evaluating the Adviser’s performance, and no representations or warranties can be made regarding the accuracy of any index information. You cannot invest directly in an 
index. Past performance is not indicative of future results. Figures may not total due to rounding.   Please see the GIPS® Reports on pages 12 and 13 as well as the  disclosure statement at the end of this 
presentation for additional information. 

Gross performance is calculated net of all trading expenses, including commissions on buys and sells and includes the reinvestment of dividends and other earnings. Net performance includes 
the deduction of the respective composites’ highest management fee in addition to the previously mentioned trading expenses. Past performance is not indicative of future results.  References 
to indices are provided for informational purposes only, should not be relied upon as an accurate means of evaluating the composites’ performance, and no representation or warranties can be 
made regarding the accuracy of any index information. It is not possible to invest directly in an index. Please refer to the composite presentations and full disclosures at the end of this publication.

*Inception-to-Date: July 1, 2003, through December 31, 2022. Gross Excess Return is defined as the difference between the Gross Small Cap Composite return and the Russell 2000 Growth Index 
return over the same period. Figures may not add due to rounding.

**Inception-to-Date: August 1, 2014 through December 31, 2022. Gross Excess Return is defined as the difference between the Gross Micro Cap Composite return and the Russell Microcap Growth 
Index return over the same period. Figures may not add due to rounding.

INTRODUCTION 
As William Shakespeare wrote in The Tempest, “What’s past is prologue.” Though the circumstances and specifics that lead 
to market extremes can be materially different, there are strong similarities in how each cycle builds to a peak and then bursts. 
The era of quantitative easing (QE) and free money reached an apex in the monetary policy response to COVID-19.  There is 
little doubt that the current economic predicaments resulted from those decisions. As a result, 2022 will be marked as the year 
the Fed was forced to acknowledge loose monetary policy went too far.

Over the past fourteen years, easy monetary policy increasingly emboldened the funding of speculative business models with 
little downside risk. This period was emblemized by financially rewarding (via funding and market appreciation) the highest 
growth companies whose main financial objective was to grow revenues in excess of 40% annualized without the need to 
generate positive cash flow or earnings.  Any company can grow share if given enough capital to buy it at no cost.  

Soaring inflation ended this party and the task of reaching positive real rates means going through a period resetting the fair 
value of assets and risk.  This past year, fundamentals took a back seat but are now poised to drive returns as rate normalization 
settles. While corporate earnings largely met estimates, the year is painfully distinguished by the worst stock performance 
since the financial crisis.  The culprit was the surge in interest rates as the Fed moved from an expected very gradual glidepath 
of interest rate normalization to resetting the goalposts at each meeting to a level four times higher than original guidance.  
As a result, this abrupt policy change impaired the value of everything.  With interest rates as a primary input in the valuation 
of all assets, values reset with little to no differentiation. Fourth quarter performance resulted in a small recovery from the 
market lows but provided little solace.  Absolute returns for 2022 were difficult across all asset classes, but most particularly 
growth.  

PERFORMANCE

INTRODUCTION 
PERFORMANCE
OUTLOOK

MRQ 1 Year 3 Years 5 Years 10 Years SI (7/1/2003)
RIM Small Cap Growth Composite (Gross) 1.7% (30.0%) 3.8% 6.4% 11.2% 10.5%

RIM Small Cap Growth Composite (Net) 1.5% (30.8%) 2.7% 5.4% 10.1% 9.4%

Russell 2000 Growth Index 4.1% (26.4%) 0.6% 3.5% 9.2% 8.8%

Excess Return (Gross)* (2.4%) (3.7%) 3.1% 2.9% 2.0% 1.8%

Russell 2000 Index 6.2% (20.4%) 3.1% 4.1% 9.0% 8.7%

S&P 500 7.6% (18.1%) 7.7% 9.4% 12.6% 9.4%

MRQ 1 Year 3 Years 5 Years 10 Years SI (8/1/2014)
RIM Micro Cap Growth Composite (Gross) 5.7% (22.2%) 15.0% 14.4% -- 15.7%

RIM Micro Cap Growth Composite (Net) 5.4% (23.2%) 13.6% 13.0% -- 14.3%

Russell Microcap Growth Index 2.7% (29.8%) (0.2%) 1.0% -- 4.3%

Excess Return (Gross)** 3.0% 7.5% 15.3% 13.4% -- 11.5%

FIRM UPDATE
CHARACTERISTICS
GIPS REPORT

SMALL CAP STRATEGY
MICRO CAP STRATEGY
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OUTLOOK
COVID-19 accelerated the forces of an already transitioning economy (on-line, onshoring, deurbanization) and condensed a full 
cycle into a few years.  The economic recovery imbued confidence and further enforced a mindset that even the direst situations 
can be handled successfully and quickly.  

Working in a time of instant information combined with desired immediacy for resolution creates heightened volatility.  Of late, 
normal business cycles compressed, and this is fueling the pervasive mindset that economic crises can be resolved quickly. An 
entire generation of investors have no perspective on normalized rates as usage of the QE tool lasted long enough to create an 
expectation that cheap money is normal. 

The Fed’s job of controlling inflation in a tight labor market is real and challenging. The short-term mindset of investors is perfectly 
captured with an obsession over when the Fed will pivot or pause and by the belief that simply indicating such will be the panacea 
for market ills. The Fed made clear it is premature to interpret any policy changes.  Even then, a Fed pivot is not likely a signal that 
rates will suddenly drop back below the historic long-term average and investors will take on risk again with no consequences. As 
the following charts (Source: Strategas Research Partners) demonstrate there is still work to be done reaching positive real rates 
and pivots historically don’t coincide with market lows.

2022’s global policy response was dramatic as evidenced by the complete evaporation of negative yielding debt.  Given rate changes 
work with a lag, inflation as measured by the consumer price index (CPI) should moderate throughout 2023.  However, with CPI 
still well above the Fed Funds rate, work remains in achieving positive real rates.

The equity market may soon begin shifting its focus from inflation to performance of the economy and corporate earnings.  
Recession is already predicted by many strategists, yet reported corporate revenues and earnings are near peak levels and 
consensus estimates still largely reflect earnings growth.  As revenue growth has increasingly resulted from higher pricing more 
than offsetting negative volumes, operating margins are declining.  As inflation slows, companies must cut costs, otherwise further 
profit margin erosion will result in significant earnings risk. Notably there is growing dispersion in estimates, which is reflective 
of the uncertainty. 

Assuming the Fed achieves the objective of cooling the economy, recession or not, companies are likely to fall short of growth and 
profit expectations.  This transition makes 2023 a stock picker’s market as execution, market positioning and corporate profits are 
more company specific.  Looking at the portfolio holdings characteristics at year end, the revenue and earnings growth statistics 
are very differentiated compared with the Russell 2000 Growth index.  

As small and micro cap investors dating back to the late 1980s and together for nearly 20 years, we know that asset price declines 
don’t mark an end to innovation.  In fact, it is during times of stress and necessity that great companies create solutions and 
leadership is distinguished.  Weak, impaired business models fail and this culling process allows the quality leaders to become 
stronger. Fortunately, during the periods marked by little differentiation and significant decline, we are afforded opportunities 
that otherwise might not be availed.  

Fed Funds Target Rate Upper Bound & CPI 
at the end of Prior Tightening Cylces 

Trading Days from Fed Rate Cut to S&P Market Low vs. S&P 500 
% Change from First Fed Cut to Market Low
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SMALL CAP GROWTH STRATEGY
Performance & Attribution 
For the fourth quarter, the portfolio returned 1.7% gross of fees, underperforming the Russell 2000 Growth index by 240 basis 
points on a gross basis and 270 basis points on a net basis.  Unlike most periods which demonstrate clear portfolio performance 
patterns, the fourth quarter underperformance is attributable to multiple reasons.  First, stock specific news events by three 
holdings changed the investment thesis resulting in their sale.  Second, holdings which previously performed well in the prior 
quarter and year-to-date were pressured. Third, above average market volatility accentuated stock movements.  Bottom line: the 
actions taken by the Fed proved to be the great equalizer.

Quality factors as measured by earnings and returns performed well. However, companies in the highest operating margin 
quintile underperformed in both the portfolio and index. Additionally, companies with higher leverage and beta outperformed. 

Consumer discretionary and energy were the largest relative outperforming industries in the portfolio. Conversely, the technology 
and consumer staples industries were the largest relative detractors from performance. The consumer discretionary and utilities 
industries had the largest weighting increases of 285 and 235 basis points, respectively. The technology weighting decreased 
210 basis points, while healthcare declined 190 basis points. The largest active weights at quarter end are overweight consumer 
discretionary and utilities by 460 and 190 basis points, and underweight health care and basic materials by 455 and 235 basis 
points, respectively.

 Small Cap 4Q Leaders & Laggards  

Leaders Laggards 

e.l.f. Beauty 
(ELF)

The company offers a compelling value proposition and 
engages customers through unique digital marketing 
campaigns. The company continues to take share from 
competitors evidenced by its remarkable financial results 
and consumption data. The company recently announced 
incremental shelf space at key retail partners which 
provides opportunity to further lean into innovation 
primarily in the skincare category, a fast-growing 
segment for the brand.

Omnicell 
(OMNL)

The company is a provider of integrated clinical workflow 
automation solutions for healthcare facilities.  The weakness 
during the quarter was due to abrupt changes to the company’s 
new installations schedule within their customer network.  We 
sold the position in the company.   

Medpace 
Holdings 
(MEDP)

The company conducts full service clinical trials for 
small and mid-sized biotechnology and pharmaceutical 
companies. The strength during the quarter was due 
to strong financial results and robust outlook for 2023 
revenue growth as research and development projects 
within their client base strengthened. 

Avid 
Bioservices 
(CDMO)

The company is a bioprocessing company. The weakness 
during the quarter was due to concerns over the biotechnology 
and pharmaceutical funding environment and valuation 
compression.  The company continues to show strong growth 
in their backlog and revenue quarter over quarter, with no 
signs of delays or cancellations.  

Brigham 
Minerals/
Sitio 
Royalties  
(STR)

The company, an owner of oil and gas mineral properties, 
announced in early fall that it agreed to merge with 
Sitio Royalties Corp and the merger was finalized on 
December 30th. As such, you will see the combined entity 
as Sitio Royalties on the holdings report. In November, 
Sitio management indicated that they expect continued 
production growth in 2023.

Simulations 
Plus (SLP)

The company is a provider of drug discovery and development 
software.  The weakness during the quarter was due to 
concerns over the biotechnology and pharmaceutical funding 
environment, the push-out of some contract signings, and 
valuation compression. The company continues to deliver on 
their growth plans with nearly 100% contract renewals and 
additional cross sell and up sell wins.

Earthstone 
Energy 
(ESTE)

The company is an oil and gas producer with operations 
in the Permian Basin of Texas and New Mexico.  The 
company provided a strong third quarter earnings report 
and raised production guidance in November, and has 
made significant progress integrating a series of recent 
acquisitions.

Qualys 
(QLYS)

The company, a provider of vulnerability management 
software, reported third quarter results that featured stronger 
cash flow and earnings but decelerating bookings.  The 
weakness in the stock was a result of fears around security 
spending as reflected in the decelerating booking trends.

Mesa 
Laboratories 
(MLAB)

The company sells calibration and measurement tools and 
services necessary for the handling and storage of new and 
existing biological drugs. The strength during the quarter 
was due to strong financial results. Mesa Laboratories 
delivered growth in all their business segments -  most 
notable was the 27% growth by their clinical genomics 
division. We continue to believe the company offers a 
durable growth profile due to their unique positioning 
within biopharmaceutical development and genomic 
testing markets and quality of their products.

Grocery 
Outlet (GO)

The company, a discount grocery store, reported better than 
expected growth as the company benefits from consumers 
seeking value in the inflationary environment. The company 
is implementing new technology features to enhance the 
shopper experience and retain these new customers.  
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Small Cap 2022 Leaders & Laggards  

Leaders Laggards 

e.l.f. Beauty 
(ELF)

The company is a masstige beauty company that retails 
affordable products and engages customers through 
unique digital marketing campaigns. Given the focus 
on value, the company has taken share from prestige 
brands and won incremental shelf space at key retail 
partners. This additional space will help drive growth 
around their new innovations in skincare.

Pegasystems  
(PEGA)

The company, a provider of business process management 
software, announced a jury in a state court in Virginia rendered 
a verdict against the company with respect to a trade secrets 
claim filed by a competitor for $2.04 billion in damages.  The 
company believes they have strong grounds to overturn the 
result.  The appeals process is likely to take years and we believe 
the ultimate outcome will result in a lower damages figure.  In 
the meantime, the company is nearing the end of its transition 
to a recurring revenue model and increasingly focused on 
profitability, which should result in strong cash generation 
over the next several years.   

EVO 
Payments 
(EVOP)

The company is a payment processing and technology 
company.  In August, the company agreed to be acquired 
by Global Payments, a larger competitor.  We expect the 
transaction to close during the first quarter of 2023. 

Omnicell 
(OMNL) 

The company is a provider of integrated clinical workflow 
automation solutions for healthcare facilities.  The weakness 
during the year was due to abrupt changes to the company’s 
new installations schedule within their customer network.  We 
sold the position in the company.  

Brigham 
Minerals/
Sitio 
Royalties 
(STR) 

The company, an owner of oil and gas mineral properties, 
announced in early fall that it agreed to merge with 
Sitio Royalties Corp and the merger was finalized on 
December 30th. As such, you will see the combined entity 
as Sitio Royalties on the holdings report. In November, 
Sitio management indicated that they expect continued 
production growth in 2023.

Mesa 
Laboratories 
(MLAB)

The company sells calibration and measurement tools and 
services necessary for the handling and storage of new and 
existing biological drugs. The weakness during the year was 
due to valuation compression and market concerns over the 
biotechnology and pharmaceutical funding environment. 
Strong financial results, most notably by their clinical genomics 
division, demonstrate healthy demand for the company’s 
products.

LHC Group  
(LHCG)

The company, a provider of home healthcare and hospice 
services, announced earlier in the year that they will be 
acquired by United Health Group.  The transaction is 
expected to close in the first quarter of 2023. 

Endava 
(DAVA)

The company, an IT services company that helps customers 
affect digital transformations, reported extremely strong 
results over the last year.  Despite strong execution, the stock 
declined in sympathy with the entire space, as fears about the 
weakening macro environment resulted in lower multiples.

Grocery 
Outlet (GO)

The company, a discount grocery store, reported 
better than expected growth as the company benefits 
from consumers seeking value in the inflationary 
environment. The company is implementing new 
technology features to enhance the shopper experience 
and retain these new customers.  

Workiva 
(WK)

The company is a provider of connected financial reporting 
software. The company's second quarter results came in 
slightly below expectations driven by lower capital markets 
activity, which represented <5% of revenue at its peak.  The 
company’s ESG filing software significantly expands their 
TAM and should ultimately obfuscate the more unpredictable, 
smaller capital markets business. Weakness is also attributable 
to multiple contraction in the broader software space.

Small Cap Top 5 Positions by Weight 

Company Name Symbol % Weight Industry

WNS Holdings WNS 4.9% Industrials

e.l.f. Beauty ELF 4.8% Consumer discretionary

EVO Payments EVOP 4.1% Industrials

Texas Roadhouse TXRH 3.8% Consumer discretionary

Earthstone Energy ESTE 3.5% Energy 
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Small Cap Buys & Sells 

Buys Sells 

Aris Water 
Solutions 
(ARIS)

The company provides produced water processing, handling, 
and recycling for oil and gas companies in the Permian basin. 
The company’s presence in a high activity region and shared 
economics model allows them to meaningfully outgrow the 
market and generate robust margins. Additionally, customers’ 
ESG goals are increasing demand for recycled water usage in 
fracking. 

Ranpak 
Holdings 
(PACK)

The company provides paper-based package protection 
solutions for the e-commerce and industrial supply chains. 
Due to high Europe exposure, the company faced difficult 
environments on both the supply and demand sides of the 
business following Russia’s invasion of Ukraine. Input costs, 
particularly energy, rapidly escalated, driving down profitability. 
Meanwhile, e-commerce demand weakened from COVID-
related peaks, particularly in Europe, pressuring revenue.

Permian 
Resources 
(PR)

The company is an oil and gas producer with operations in Texas 
and New Mexico. We have a favorable opinion of the company’s 
assets and believe they should grow production over the next 
two years at faster than industry rates.

Chart 
Industries 
(GTLS)

The company manufactures equipment used in the hydrocarbon 
and industrial gas markets.  In November, Chart announced that 
it had agreed to acquire Howden Group Ltd., a manufacturer of 
air and gas handling equipment.  The structure of the financing 
consisted largely of debt and was poorly received by the market.  
We were disappointed and surprised by the announcement and 
considered it a poor strategic decision.  We sold the position in 
favor of other opportunities.

America’s 
Car-Mart 
(CRMT)

The company sells and finances used automobiles.  Management 
has a history of consistent, prudent growth and a strong credit 
track record.  We are attracted by the company’s long-term 
execution, significant cash generation and the current valuation.

Omnicell 
(OMNL)

The company provides workflow automation solutions to 
hospitals including pharmacy and supply systems, clinical 
reference tools and procurement applications.  The weakness 
was due to abrupt changes to the company’s new installations 
schedule within their customer network which were blamed on 
low staffing levels and budget constraints.  With an uncertain 
timeframe for the restoration of installations and unknown 
financial impact for next year, we sold your position in the 
company.  

Certara 
(CERT)

The company provides bio simulation software and consulting 
services to the biotechnology and pharmaceutical industry.  
The company enables customers to run simulations scenarios 
for drugs under development and prepare written filings for 
the Food and Drug Administration.  Certara’s software offers 
their customer the ability to obtain detailed information about 
their drugs prior to advancing more costly trials, while also 
increasing their customers potential for success.  

Expensify 
(EXFY)

The company develops cloud based expense management 
software.  The company reported weak financial results in 
November.  Despite tailwinds supporting increased business 
travel, customer change in use patterns called into question 
management’s long-term model.

Kratos 
Defense & 
Security 
(KTOS)

The company develops unmanned systems for U.S. national 
security related customers.  The company’s drone program 
faced additional delays in approval and authorization, which 
clouded financial guidance visibility 
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MICRO CAP GROWTH STRATEGY
Performance & Attribution 
For the fourth quarter, the Micro Cap Composite outperformed the Russell Microcap Growth index by 300 basis points gross of 
fees, and 270 basis points net of fees. Market volatility remained above average levels this quarter, and quality factors were mixed. 
Companies with earnings outperformed non-earners.  However, companies in the highest return on equity quintile underperformed.  
Quality and risk as measured by beta demonstrated outperformance by the two highest quintiles.  Companies with higher leverage 
also outperformed. Size continued to be the most notable factor, with the largest market cap quintile up nearly 24% versus a decline 
of nearly 15% for the smallest quintile. 

Consumer discretionary and energy were the largest relative outperforming industries in the portfolio. Conversely, financials and 
technology were the largest relative detractors from performance. Utilities had the largest weighting increase of 190 basis points 
to a 1.9% weighting. The technology weighting decreased 210 basis points to 17.8%. The largest active weights at quarter-end are 
overweight consumer discretionary and technology by 745 and 390 basis points, and underweight healthcare and basic materials 
by 985 and 220 basis points, respectively.

Micro Cap 4Q Leaders & Laggards

Leaders Laggards 

e.l.f. Beauty 
(ELF)

The company offers a compelling value proposition and 
engages customers through unique digital marketing 
campaigns. The company continues to take share from 
competitors evidenced by its remarkable financial 
results and consumption data. The company recently 
announced incremental shelf space at key retail 
partners which provides opportunity to further lean 
into innovation primarily in the skincare category, a 
fast-growing segment for the brand.

Avid 
Bioservices  
(CDMO)

The company is a provider of biologic development and 
manufacturing services to biotechnology and pharmaceutical 
companies.  The weakness during the quarter was due to 
concerns over the biotechnology and pharmaceutical funding 
environment and valuation compression. The company 
continues to show strong growth in backlog and revenue 
quarter over quarter, with no signs of delays or cancellations.  

UFP 
Technologies 
(UFPT)

The company, a provider of products and services to 
medical device companies, was the second largest 
contributor to performance this quarter.  The strength 
during the quarter was due to strong financial results 
and financial outlook. The company is the largest 
provider of materials and solutions in a fragmented 
industry. 

Kura Sushi 
(KRUS)

The company, a revolving sushi restaurant, reported better 
than expected financial results. Restaurant operations are 
largely tech driven and provide a unique dining experience 
while maintaining impressive margins. With same store sales 
growth of 27%, the company reported results well ahead of 
expectations.  However, fewer new unit openings caused 
by construction and permitting delays dampened investor 
sentiment.

Brigham 
Minerals/
Sitio 
Royalties  
(STR)  

The company, an owner of oil and gas mineral 
properties, announced in early fall that it agreed to 
merge with Sitio Royalties Corp and the merger was 
finalized on December 30th. As such, you will see the 
combined entity as Sitio Royalties on the holdings 
report. In November, Sitio management indicated they 
expect continued production growth in 2023.

Simulations 
Plus (SLP)

The company is a provider of drug discovery and development 
software. The weakness during the quarter was due to 
concerns over the biotechnology and pharmaceutical funding 
environment and valuation compression.  The company 
continues to deliver on their growth plans with nearly 100% 
contract renewals and additional cross sell and up sell wins.  

Model N  
(MODN)

The company is a vertical software company focused 
on the life sciences and high-tech industries.  The 
company once again reported strong quarterly results 
as demand for their revenue management software is 
proving quite durable.  

CI&T       
(CINT)

The company is a provider of software engineering and digital 
services.  The weakness was due to macro concerns related to 
the spending environment for digital services.  We maintained 
the position and remain excited about the company’s growth 
prospects. 

i3 Verticals 
(IIIV)

The company, a payment processing company, provided 
better than expected quarterly results in November.  
Management provided initial 2023 guidance that was 
above consensus estimates.  In addition, software 
revenues now represent over 50% of the company’s 
revenue mix, which we believe merits a higher valuation 
over time. 

BioLife 
Solutions 
(BLFS)

The company supplies preservation technology essential for 
cell and gene therapies. The weakness during the quarter was 
due to concerns over the biotechnology and pharmaceutical 
funding environment and valuation compression.  We believe 
the company is uniquely positioned in the drug discovery 
and development paradigm and benefits as more drugs are 
approved.
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Micro Cap 2022 Leaders & Laggards

Leaders Laggards 

e.l.f. Beauty 
(ELF)

The company  is a masstige beauty company that retails 
affordable products and engages customers through 
unique digital marketing campaigns. Given the focus 
on value, the company has taken share from prestige 
brands and won incremental shelf space at key retail 
partners. This additional space will help drive growth 
around their new innovations in skincare.

Avid 
Bioservices  
(CDMO)

The company is a provider of biologic development and 
manufacturing services to biotechnology and pharmaceutical 
companies.  The weakness during the year was due to 
concerns over the biotechnology and pharmaceutical funding 
environment and valuation compression. The company 
continues to show strong growth in backlog and revenue 
quarter over quarter, with no signs of delays or cancellations.  

UFP 
Technologies 
(UFPT)

The company, a provider of products and services to 
medical device companies, was the second largest 
contributor to performance this year.  The strength 
during the year was due to strong financial results and 
financial outlook.  The company is the largest provider 
of materials and solutions in a fragmented industry 
and has benefited from increased demand from their 
clients. 

Ranpak 
Holdings 
(PACK)

The company provides paper-based package protection solutions 
for the e-commerce and industrial supply chains. Due to high 
Europe exposure, the company faced difficult environments 
on both the supply and demand sides of the business following 
Russia’s invasion of Ukraine. Input costs, particularly energy, 
rapidly escalated, driving down profitability. Meanwhile, 
e-commerce demand weakened from COVID-related peaks, 
particularly in Europe, pressuring revenue.

Model N 
(MODN)

The company is a vertical software company focused 
on the life sciences and high-tech industries. The 
company once again reported strong results through 
the year as demand for their revenue management 
software is proving quite durable.  

BioLife 
Solutions 
(BLFS)

The company supplies preservation technology essential 
for cell and gene therapies.  The weakness was not company 
specific, but rather due to the slower funding environment 
for biotechnology and pharmaceutical companies.  We believe 
the company is uniquely positioned in the drug discovery and 
development paradigm and benefits as more drugs are approved 
for commercialization.   

Brigham 
Minerals/
Sitio Royalties 
(STR)  

The company, an owner of oil and gas mineral 
properties, announced in early fall that it agreed to 
merge with Sitio Royalties Corp and the merger was 
finalized on December 30th. As such, you will see the 
combined entity as Sitio Royalties on the holdings 
report. In November, Sitio management indicated that 
they expect continued production growth in 2023.

Alpha 
Teknova   
(TKNO)

The company provides discovery, research and development 
products and services essential for cell and gene therapies.  The 
weakness was attributable to delayed large orders by early stage 
biopharmaceutical customers.  While the cell and gene therapy 
market is attractive long-term, the delays by the company’s 
customers led to estimated revenue declines and significant 
losses.  We sold the position in favor of companies with better 
visibility and fundamentals.

Napco 
Security 
Technologies 
(NSSC)

The company is a manufacturer of security, fire 
detection, and access control products for the 
commercial and institutional end markets. The 
company generated strong revenue growth due to the 
durable demand for their products by taking share 
from competitors. As supply chain issues eased in the 
back half of the year, margins improved as well, further 
helping financial results.

Boot Barn 
(BOOT)

The company, a retailer of western and work footwear and 
apparel, largely benefitted during the pandemic from stimulus 
checks and the migration to rural and suburban areas. Trading 
at a high valuation, the stock came under pressure as the 
company experienced slower growth versus the prior year, and 
faced higher freight expenses. Additionally, permitting and 
construction delays pushed out several new store openings, 
which created a temporary elevated inventory level.  We believe 
the company is uniquely positioned in retail for disciplined and 
consistent growth. 

Micro Cap Top 5 Positions by Weight 

Company Name Symbol % Weight Industry

e.l.f. Beauty ELF 5.3% Consumer Discretionary

UFP Technologies UFPT 4.9% Health Care

i3 Verticals IIIV 4.1% Industrials

Model N MODN 3.8% Technology

NAPCO Security NSSC 3.7% Industrials
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Micro Cap Buys & Sells 

 Buys Sells 
Business First 
Bancshares 
(BFST)

The company is a Louisiana-based regional bank.  The 
company raised equity to facilitate broadening its footprint 
into faster growing Texas markets, which we believe should 
be accretive to valuation over time.

Five Star 
Bancorp 
(FSBC)

The company is a California-based regional bank.  We sold the 
stock in favor of other opportunities as we believe loan growth is 
likely to slow in 2023.

Aris Water 
Solutions 
(ARIS) 

The company provides produced water processing, 
handling, and recycling for oil and gas companies in the 
Permian basin. The company’s presence in a high activity 
region and shared economics model allows them to 
meaningfully outgrow the market and generate robust 
margins. Additionally, customers’ ESG goals are increasing 
demand for recycled water usage in fracking. 

Insteel 
Industries 
(IIIN)

The company is a manufacturer of steel welded wire products 
for use in concrete reinforcement. We sold the position due to 
our view that a slower market will reduce the company’s pricing 
power, posing significant risk to the company’s margins. In 
addition, a loosening commodities market likely will pressure 
both volume and price.

Sovos Brands 
(SOVO)

The company develops premium, disruptive food brands 
that feature products with clean ingredients and quality 
taste. The company’s largest brand by revenue, Rao’s pasta 
sauce, is the fastest growing brand in its category. With 
increased national distribution, Rao’s appeals to customers 
as a quality value alternative to dining out.

Dril-Quip 
(DRQ)

The company is a specialty manufacturer of offshore oilfield 
services equipment.  During the downturn management 
took significant costs out of the business.  We are attracted 
to the company’s discipline, strong balance sheet and 
margin profile as growth returns.  

FIRM UPDATE
As we start 2023, the trend to meeting in person continues to expand.  While virtual meetings are likely a more permanent fixture, 
we welcome the opportunity to visit you during the course of the year.  Likewise, we share an open invitation to visit our office.

We would like to thank you for your trust and confidence in Ranger Investments. Please do not hesitate to contact us with any 
questions.

Best Regards,

Conrad Doenges      Andrew Hill    Joseph LaBate 
CIO & Portfolio Manager     Portfolio Manager    Portfolio Manager
cdoenges@rangerinvestments.com ahill@rangerinvestments.com  jlabate@rangerinvestments.com
(214) 871-5265      (214) 871-5243    (214) 871-5259
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SIZE (IN MILLIONS)

Average Annual Revenues  $1,259  $1,334 

Median Annual Revenues  $975  $527 

Market Cap

Current Mean  $2,848  $1,613 

Current Weighted Mean  $3,040  $3,095 

Mean at Cost  $2,908 --

Current Median  $2,714  $1,108 

GROWTH

Revenues

Recent Quarter (Q/Q) 23.7% 20.0%

Previous Four Quarters 21.1% 18.5%

Last 3 Years 20.9% 16.5%

Last 5 Years 16.6% 14.1%

Forward Four Quarters 12.2% 9.4%

Earnings

Recent Quarter (Q/Q) 37.8% 34.2%

Previous Four Quarters 23.4% 17.2%

Last 3 Years 32.9% 30.9%

Last 5 Years 20.3% 20.4%

Forward Four Quarters 30.9% 12.4%

Long Term Projected Growth 18.0% 19.8%

SMALL CAP 
COMPOSITE

R2G  
INDE X

QUALITY 

Debt-to-Total Capitalization 44.0% 37.8%

Dividend Yield 0.55% 0.70%

ROE (Trailing Twelve Month) 16.8% 13.3%

ROE (5 Year Average) 16.9% 9.7%

SMALL CAP 
COMPOSITE

R2G 
INDE X

VALUATION  

Current P/E 35.3 35.5

Forward P/E 16.3 13.8

P/E to Long Term Growth 0.9 0.7

P/E to Current Growth 0.5 1.1

Price-to-Sales  2.2 1.4

Beta (vs. S&P 500) 1.3 1.3

PORTFOLIO APPRAISAL (INDUSTRY BREAKDOWN BY %)  

Technology 15.4% 16.2%

Telecommunications 0.0% 2.3%

Health Care 18.0% 22.6%

Financials 7.0% 5.7%

Real Estate 0.0% 2.2%

Consumer Discretionary 16.5% 11.9%

Consumer Staples 4.4% 4.0%

Industrials 21.6% 19.8%

Basic Materials 1.8% 4.1%

Energy 6.7% 8.7%

Utilities 4.3% 2.4%

Cash 4.2% -

100.0% 100.0%

SMALL CAP GROWTH CHARACTERISTICS



10

QUARTERLY LETTER  |  DECEMBER 31, 2022

The information provided in this material is not intended to be and should not be considered to be a recommendation or suggestion to engage in or refrain from a particular course of action 
or to make or hold a particular investment or pursue a particular investment strategy, including whether or not to buy, sell, or hold any of the securities mentioned. It should not be assumed 
that investments in such securities have been or will be profitable. References to specific securities are for illustrative purposes only and do not represent all of the securities purchased, 
sold or recommended for advisory clients. Portfolio information is based on the respective composite, and is provided as Supplemental Information. References to indices are provided for 
informational purposes only, should not be relied upon as an accurate means of evaluating the Adviser’s performance, and no representations or warranties can be made regarding the 
accuracy of any index information. You cannot invest directly in an index. Past performance is not indicative of future results. Figures may not total due to rounding.   Please see the GIPS® 
Reports on pages 12 and 13 as well as the  disclosure statement at the end of this presentation for additional information. 

SIZE (IN MILLIONS)

Average Annual Revenues  $367  $292

Median Annual Revenues  $242  $77 

Market Cap

Current Mean  $794  $307 

Current Weighted Mean  $859  $871 

Mean at Cost  $813  -   

Current Median  $702  $165 

GROWTH

Revenues

Recent Quarter (Q/Q) 30.0% 18.8%

Previous Four Quarters 21.1% 14.6%

Last 3 Years 21.1% 15.2%

Last 5 Years 14.9% 11.6%

Forward Four Quarters 9.9% 9.8%

Earnings

Recent Quarter (Q/Q) 30.7% 26.4%

Previous Four Quarters 7.1% 10.8%

Last 3 Years 19.4% 44.9%

Last 5 Years 23.6% 20.8%

Forward Four Quarters 34.3% 24.4%

Long Term Projected Growth 17.1% 19.0%

MICRO CAP 
COMPOSITE

RMG 
INDE X

QUALITY 

Debt-to-Total Capitalization 26.7% 30.7%

Dividend Yield 0.8% 0.6%

ROE (Trailing Twelve Month) 14.9% 8.6%

ROE (5 Year Average) 16.8% 4.9%

MICRO CAP 
COMPOSITE

RMG 
INDE X

VALUATION  

Current P/E 40.1 84.4

Current P/E. excl negative earnings 18.0 16.5

Forward P/E 16.8 12.0

P/E to Long Term Growth 1.0 0.6

P/E to Current Growth 0.5 0.5

Price-to-Sales  2.1 1.2

Beta (vs. S&P 500) 1.1 1.1

PORTFOLIO APPRAISAL (INDUSTRY BREAKDOWN BY %)  

Technology 17.8% 13.9%

Telecommunications 1.2% 3.2%

Health Care 26.0% 35.8%

Financials 8.4% 6.8%

Real Estate 0.0% 1.7%

Consumer Discretionary 17.2% 9.8%

Consumer Staples 1.0% 3.2%

Industrials 16.4% 14.6%

Basic Materials 1.3% 3.5%

Energy 5.6% 5.9%

Utilities 1.9% 1.7%

Cash 3.3% -

100.0% 100.0%

MICRO CAP GROWTH CHARACTERISTICS
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ADDITIONAL DISCLOSURES  
The views expressed are those of the author(s) and Ranger Investment Management as of the date referenced and 
are subject to change at any time based on market or other conditions.  These views are not intended to be and 
should not be relied upon as investment advice and are not intended to be a forecast of future events or a guarantee 
of future results. Ranger Investment Management makes no representation, and it should not be assumed, that 
future investment performance will conform to past performance. Additionally, there is the possibility for loss 
when investing in a Composite separate account or pooled investment vehicle. Gross and net performance returns 
include the reinvestment of dividends and other earnings. Gross performance returns presented herein will be 
reduced by investment advisory fees and other expenses that may be incurred in the management of the account. 
The collection of fees produces a compounding effect on the total rate of return net of management fees. Actual 
performance results and fees of client accounts may differ substantially. 

References to specific securities are (1) for illustration purposes only, (2) may not represent a complete list of 
Composite holdings for the period, and (3) may not represent all securities purchased, sold or recommended for 
investor accounts. Securities referenced should not be deemed as recommendations and no assurances can be 
given that these examples or future security holdings will be profitable.

A complete list of Composite holdings and returns for the previous quarter may be obtained by contacting Ranger 
Investment Management at (214) 871-5206 or by e-mail at crteam@rangerinvestments.com.

REFERENCED INDICES
Russell 2000 Growth Index - The Russell 2000® Growth Index measures the performance of the small cap growth 
segment of the U.S. equity universe. It includes those Russell 2000 companies with relatively higher price-to-
book ratios, higher I/B/E/S forecast medium term (2 year) growth and higher sales per share historical growth (5 
years). The Russell 2000 Growth Index is constructed to provide a comprehensive and unbiased barometer for the 
small-cap growth segment. The index is completely reconstituted annually to ensure new and growing equities 
are included and that the represented companies continue to reflect growth characteristics.

Russell MicroCap Growth Index - The Russell Microcap Index measures the performance of the microcap segment 
of the U.S. equity market. It makes up less than 3% of the U.S. equity market. It includes 1,000 of the smallest 
securities in the Russell 2000 Index based on a combination of their market cap and current index membership and 
it also includes up to the next 1,000 stock. 

Russell 2000 Index - The Russell 2000® Index measures the performance of the small-cap segment of the US 
equity universe. The Russell 2000 Index is a subset of the Russell 3000® Index representing approximately 7% 
of the total market capitalization of that index, as of the most recent reconstitution. It includes approximately 
2,000 of the smallest securities based on a combination of their market cap and current index membership. The 
Russell 2000 is constructed to provide a comprehensive and unbiased small-cap barometer and is completely 
reconstituted annually to ensure larger stocks do not distort the performance and characteristics of the true 
small-cap opportunity set.

S&P 500 Index - The index measures the performance of 500 widely held stocks in U.S. equity market. Standard and 
Poor’s chooses member companies for the index based on market size, liquidity and industry group representation.



Ranger Investment Management, L.P. (“RIM”) claims compliance with the Global Investment Performance Standards (GIPS®) and has prepared and 
presented this report in compliance with the GIPS Standards.  RIM has been independently verified by Ashland Partners and Company for the periods 
October 23, 2002 through June 30, 2016 and by ACA Performance Services, LLC for the periods July 1, 2016 through December 31, 2021. 

A firm that claims compliance with the GIPS standards must establish policies and procedures for complying with all the applicable requirements of the GIPS 
standards. Verification provides assurance on whether the firm’s policies and procedures related to composite and pooled fund maintenance, as well as the 
calculation, presentation, and distribution of performance, have been designed in compliance with the GIPS standards and have been implemented on a firm-
wide basis. The RIM Small Cap Composite has been examined for the period from July 1, 2003 through December 31, 2021. The verification and performance 
examination reports are available upon request.  

Notes:            
1.   RIM is an investment adviser registered with the United States Securities and Exchange Commission in accordance with the Investment Advisers Act 
of 1940. The RIM Small Cap Composite (the “Composite”) includes all fully discretionary, fee paying accounts, which invests, on a long basis only, in a 
diversified group of approximately 40 to 60 small capitalization, growth-oriented equity securities traded on U.S. exchanges.  The Composite inception 
and creation date is July 1, 2003.  In addition, a performance examination was conducted on the Composite beginning July 1, 2003.  A list of all composite 
and pooled fund investment strategies offered by the firm, with a description of each strategy, is available upon request. The type of portfolios in which 
each strategy is available (segregated account, limited distribution pooled fund, or broad distribution pooled fund) is indicated in the description of each 
strategy.  
2.   For comparison purposes, the Composite is measured against the Russell 2000 Growth Index (the “Index”), a widely recognized index which seeks 
to capture the performance of the small-cap growth segment of the U.S. equity universe.  The Index includes 2000 companies with higher price-to-book 
ratios and higher forecasted growth values.  Unlike the Index, Composite portfolios are actively managed and invest in a relatively concentrated group of 
approximately 40 to 60 holdings.  Accordingly, comparing or contrasting Composite results or characteristics with those of the Index may be of limited use.  
Performance results of the Index include the reinvestment of dividends and income. 
3.  Composite returns are presented gross and net of management fees and include the reinvestment of all dividends and income. Net of fee performance 
was calculated using the highest management fee equal to an annual rate of one percent (1.00%) of the capital account balance.  The current fee schedule 
for the composite is ninety basis points (0.90%) for the first $25mm in AUM; Eighty basis points (0.80%) for the next $25mm in AUM; Seventy basis points 
(0.70%) between $50-100mm in AUM; and AUM over $100mm is negotiable. The investment management fee schedule for the Ranger Investment Master 
Fund, LP, Small Cap Portfolio Class, which is included in the RIM Small Cap Composite, is 1.00% on all assets. The total expense ratio as of July 31, 2022 for 
the Ranger Small Cap Fund, which is included in the RIM Small Cap Composite, is 1.10%.  Investment advisory fees incurred by clients may vary.  Valuations 
are computed and performance is reported in U.S. dollars.  Policies for valuing investments, calculating performance, and preparing GIPS Reports may be 
obtained by contacting RIM at (214) 871-5262 or by e-mail at crteam@rangerinvestments.com.
4.  Composite Dispersion is calculated on a gross-of-fees returns basis using the asset-weighted standard deviation of all portfolios that were included in 
the Composite for the entire calendar year.    
5. Gross-of-fees returns were used to calculate the three year annualized standard deviation. 
6.  Total SCG Assets include the Composite’s assets as well as other small cap assets managed by RIM.  ACA Compliance Group has not reviewed the Total 
SCG Assets or percentage of SCG Assets in the performance table above.
7.  The Composite is re-valued and accounted for following a ten percent (10%) or greater cash, securities or asset class inflows or outflows at the account or 
composite level so as not to distort performance.
8.  Performance periods of less than 12 months are not annualized.
9. RIM makes no representation, and it should not be assumed, that future investment performance will conform to past performance.  Additionally, there 
is the possibility for loss when investing in a Composite separate account or pooled investment vehicle.  Gross performance returns presented herein will 
be reduced by investment advisory fees and other expenses that may be incurred in the management of the account.  The collection of fees produces a 
compounding effect on the total rate of return net of management fees.  As an example, the effect of investment management fees on the total value of 
a client’s portfolio assuming (a) quarterly fee assessment, (b) $1,000,000 investment, (c) portfolio return of 8% a year, and (d) 1.00% annual investment 
advisory fee would be $10,416 in the first year, and cumulative effects of $59,816 over five years and $143,430 over ten years.  Actual performance results 
and fees of client accounts may differ substantially.  
10. References to specific securities are (1) for illustration purposes only, (2) may not represent a complete list of Composite holdings for the period, and (3) 
may not represent all securities purchased, sold or recommended for investor accounts.  Securities referenced should not be deemed as recommendations 
and no assurances can be given that these examples or future security holdings will be profitable.  A complete list of Composite holdings and returns for the 
previous quarter may be obtained by contacting RIM at (214) 871-5206 or by e-mail at crteam@rangerinvestments.com. 
11. GIPS® is a registered trademark of CFA Institute.  CFA Institute does not endorse or promote this organization, nor does it warrant the accuracy or quality 
of the content contained herein. 

THOUGH THE INFORMATION FOUND IN THIS PRESENTATION HAS BEEN PREPARED FROM PUBLIC AND PRIVATE SOURCES BELIEVED TO BE RELIABLE, RIM MAKES NO 
REPRESENTATION TO ITS ACCURACY OR COMPLETENESS. THIS INFORMATION, FURNISHED ON A CONFIDENTIAL BASIS TO THE RECIPIENT, DOES NOT  
CONSTITUTE AN OFFER TO SELL OR A SOLICITATION OF AN OFFER TO BUY ANY SECURITIES, INVESTMENT PRODUCT OR INVESTMENT ADVISORY SERVICES.  
SUCH OFFER OR SOLICITATION MAY ONLY BE MADE BY MEANS OF DELIVERY OF AN INVESTMENT ADVISORY AGREEMENT, PRIVATE MEMORANDUM/
SUBSCRIPTION DOCUMENT OR OTHER SIMILAR MATERIALS WHICH CONTAIN A DESCRIPTION OF MATERIAL TERMS RELATING TO SUCH INVESTMENT.  
THIS INFORMATION IS INTENDED EXCLUSIVELY FOR THE USE OF THE PERSON TO WHOM IT HAS BEEN DELIVERED, AND IT IS NOT TO BE REPRODUCED OR 
REDISTRIBUTED TO ANY OTHER PERSON.           
 

YEAR TOTAL RETURN 
(GROSS)

TOTAL RETURN 
(NET)

RUSSELL 2000 
GROWTH INDEX

COMPOSITE 
THREE-YEAR 
ANNUALIZED  

STANDARD 
DEVIATION

BENCHMARK 
THREE-YEAR 
ANNUALIZED 

STANDARD 
DEVIATION

# OF 
ACCOUNTS

COMPOSITE 
DISPERSION4

COMPOSITE ASSETS 
(US$ MIL)

TOTAL SCG ASSETS6 
(US$ MIL) 

SUPPLEMENTAL

COMPOSITE ASSETS 
AS % OF SCG ASSETS6  

SUPPLEMENTAL

COMPOSITE 
ASSETS AS % OF 

FIRM ASSETS

2012 3.72% 2.69% 14.59% 19.18% 20.72% 32 0.14% $1,131.57 $1,230.55 91.96% $1,471.69 

2013 38.84% 37.49% 43.30% 16.32% 17.27% 34 0.17% $1,885.79 $1,905.22 98.98% $2,159.14 

2014 3.84% 2.81% 5.60% 13.72% 13.82% 30 0.19% $1,634.48 $1,678.43 97.38% $1,986.63 

2015 4.29% 3.25% -1.38% 14.53% 14.95% 26 0.05% $1,492.05 $1,511.14 98.74% $1,739.86 

2016 21.18% 19.99% 11.32% 15.40% 16.67% 26 0.23% $1,273.58 $1,293.73 98.44% $1,470.55 

2017 16.68% 15.53% 22.17% 13.48% 14.59% 20 0.08% $1,298.97 $1,301.95 99.77% $1,395.91 

2018 -6.66% -7.60% -9.31% 14.81% 16.46% 20 0.07% $1,121.19 $1,121.19 100.00% $1,255.98 

2019 30.93% 29.65% 28.48% 15.33% 16.37% 20 0.08% $1,388.67 $1,388.67 100.00% $1,568.76 

2020 34.48% 33.17% 34.63% 23.72% 25.10% 20 0.73% $1,709.66 $1,709.66 100.00% $1,931.73 

2021 18.78% 17.61% 2.83% 21.91% 23.07% 14 0.25% $1,608.10 $1,629.75 98.67% $1,910.19 

2022 -30.03% -30.75% -26.36% 24.74% 26.20% 15 0.15% $1,169.83 $1,169.83 100.00% $1,403.81 

ANNUALIZED 3 YEAR ANNUALIZED 5 YEAR ANNUALIZED 10 YEAR ANNUALIZED ITD

TOTAL RETURN 
(GROSS)

TOTAL RETURN 
(NET)

RUSSELL 2000 
GROWTH INDEX

TOTAL RETURN 
(GROSS)

TOTAL RETURN 
(NET)

RUSSELL 2000 GROWTH 
INDEX

TOTAL RETURN 
(GROSS)

TOTAL RETURN 
(NET)

RUSSELL 2000 GROWTH 
INDEX

TOTAL RETURN 
(GROSS)

TOTAL RETURN 
(NET)

RUSSELL 2000 
GROWTH INDEX

3.78% 2.74% 0.65% 6.43% 5.38% 3.51% 11.25% 10.15% 9.20% 10.54% 9.45% 8.76%

GIPS REPORT: RIM SMALL CAP COMPOSITE
July 1, 2003 through December 31, 2022



Ranger Investment Management, L.P. (“RIM”) claims compliance with the Global Investment Performance Standards (GIPS®) and has prepared and presented this 
report in compliance with the GIPS Standards.  RIM has been independently verified by Ashland Partners and Company for the periods October 23, 2002 through June 30, 
2016 and by ACA Performance Services, LLC for the periods July 1, 2016 through December 31, 2021.

A firm that claims compliance with the GIPS standards must establish policies and procedures for complying with all the applicable requirements of the GIPS standards. 
Verification provides assurance on whether the firm’s policies and procedures related to composite and pooled fund maintenance, as well as the calculation, presenta-
tion, and distribution of performance, have been designed in compliance with the GIPS standards and have been implemented on a firm-wide basis. The RIM Micro Cap 
Composite has been examined for the period from August 1, 2014 through December 31, 2021.  The verification and performance examination reports are available upon 
request.  

Notes:
1.   RIM is an investment adviser registered with the United States Securities and Exchange Commission in accordance with the Investment Advisers Act of 1940.  The 
RIM Micro Cap Composite (the “Composite”) includes all fully discretionary, fee paying accounts, which invests, on a long basis only, in micro capitalization, growth-
oriented equity securities traded on U.S. exchanges.  The Composite inception and creation date is August 1, 2014.  A list of all composite and pooled fund investment 
strategies offered by the firm, with a description of each strategy, is available upon request. The type of portfolios in which each strategy is available (segregated account, 
limited distribution pooled fund, or broad distribution pooled fund) is indicated in the description of each strategy.
2.   For comparison purposes, the Composite is measured against the Russell Microcap Growth Index (the “Index”), a widely recognized index which seeks to capture the 
performance of the microcap growth segment of the U.S. equity universe.  Unlike the Index, Composite portfolios are actively managed and invest in a relatively focused 
group of holdings.  Accordingly, comparing or contrasting Composite results or characteristics with those of the Index may be of limited use.  Performance results of the 
Index include the reinvestment of dividends and income. 
3.  Composite returns are presented gross and net of management fees and include the reinvestment of all dividends and income. Net of fee performance results present-
ed above were calculated using the highest management fee equal to an annual rate of one percent (1.25%) of the capital account balance. The current fee schedule for 
the composite is one-hundred and ten basis points (1.10%) for the first $25mm in AUM; Ninety-five basis points (0.95%) for the next $25mm in AUM; Eighty basis 
points (0.80%) between $50-100mm in AUM; and AUM over $100mm is negotiable. The total expense ratio as of July 31, 2022 for the Ranger Micro Cap Fund, which is 
included in the RIM Micro Cap Composite, is 1.50% and the management fee is 1.25%. Investment advisory fees incurred by clients may vary.  Valuations are computed 
and performance is reported in U.S. dollars.  Policies for valuing investments, calculating performance, and preparing GIPS Reports may be obtained by contacting RIM 
at (214) 871-5206 or by e-mail at crteam@rangerinvestments.com.
4.  Composite Dispersion is calculated on a gross-of-fees returns basis using the asset-weighted standard deviation of all portfolios that were included in the Composite 
for the entire calendar year.   
5. Gross-of-fees returns were used to calculate the three year annualized standard deviation.     
6.  Total Micro Cap (“MICCG”) Assets include the Composite’s assets as well as other micro cap assets managed by RIM.  ACA Compliance Group has not reviewed the 
Total MICCG Assets or percentage of MICCG Assets in the performance table above.
7.  The Composite is re-valued and accounted for following a ten percent (10%) or greater cash, securities or asset class inflows or outflows at the account or composite 
level so as not to distort performance.
8.  Performance periods of less than 12 months are not annualized.  Year 2014 results are for the periods from August 1, 2014 through December 31, 2014.
9.  RIM makes no representation, and it should not be assumed, that future investment performance will conform to past performance.  Additionally, there is the possi-
bility for loss when investing in a Composite separate account or pooled investment vehicle.  Gross performance returns presented herein will be reduced by investment 
advisory fees and other expenses that may be incurred in the management of the account.  The collection of fees produces a compounding effect on the total rate of return 
net of management fees.  As an example, the effect of investment management fees on the total value of a client’s portfolio assuming (a) quarterly fee assessment, (b) 
$1,000,000 investment, (c) portfolio return of 8% a year, and (d) 1.00% annual investment advisory fee would be $10,416 in the first year, and cumulative effects of 
$59,816 over five years and $143,430 over ten years.  Actual performance results and fees of client accounts may differ substantially.
10.  References to specific securities are (1) for illustration purposes only, (2) may not represent a complete list of Composite holdings for the period, and (3) may not 
represent all securities purchased, sold or recommended for investor accounts.  Securities referenced should not be deemed as recommendations and no assurances can 
be given that these examples or future security holdings will be profitable.  A complete list of Composite holdings and returns for the previous quarter may be obtained 
by contacting RIM at (214) 871-5206 or by e-mail at crteam@rangerinvestments.com.  
11. GIPS® is a registered trademark of CFA Institute.  CFA Institute does not endorse or promote this organization, nor does it warrant the accuracy or quality of the 
content contained herein.
THOUGH THE INFORMATION FOUND IN THIS PRESENTATION HAS BEEN PREPARED FROM PUBLIC AND PRIVATE SOURCES BELIEVED TO BE RELIABLE, RIM MAKES NO REPRE-
SENTATION TO ITS ACCURACY OR COMPLETENESS. THIS INFORMATION, FURNISHED ON A CONFIDENTIAL BASIS TO THE RECIPIENT, DOES NOT  CONSTITUTE AN 
OFFER TO SELL OR A SOLICITATION OF AN OFFER TO BUY ANY SECURITIES, INVESTMENT PRODUCT OR INVESTMENT ADVISORY SERVICES.  SUCH OFFER OR SOLIC-
ITATION MAY ONLY BE MADE BY MEANS OF DELIVERY OF AN INVESTMENT ADVISORY AGREEMENT, PRIVATE MEMORANDUM/SUBSCRIPTION DOCUMENT OR 
OTHER SIMILAR MATERIALS WHICH CONTAIN A DESCRIPTION OF MATERIAL TERMS RELATING TO SUCH INVESTMENT.  THIS INFORMATION IS INTENDED EXCLU-
SIVELY FOR THE USE OF THE PERSON TO WHOM IT HAS BEEN DELIVERED, AND IT IS NOT TO BE REPRODUCED OR REDISTRIBUTED TO ANY OTHER PERSON.   
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COMPOSITE ASSETS 
AS % OF MICCG ASSETS 
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TOTAL FIRM 
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2014 13.31% 12.73% 12.83% NA NA 5 or fewer NM $27.39 $38.53 71.08% $1,986.63 

2015 7.55% 6.22% -3.85% NA NA 5 or fewer NA $40.55 $40.55 100.00% $1,739.86 

2016 23.37% 21.86% 6.86% NA NA 5 or fewer NA $62.59 $62.59 100.00% $1,470.55 

2017 16.25% 14.83% 16.65% 15.05% 16.98% 5 or fewer NA $77.66 $77.66 100.00% $1,395.91 

2018 1.46% 0.19% -14.18% 18.61% 18.46% 6 NA $126.83 $132.71 95.57% $1,255.98 

2019 26.66% 25.11% 23.33% 17.73% 17.76% 8 0.65% $174.81 $177.66 98.40% $1,568.76 

2020 46.54% 44.76% 40.13% 27.41% 27.95% 9 0.41% $221.68 $221.68 100.00% $1,931.73 

2021 33.54% 31.92% 0.88% 25.11% 27.13% 8 0.35% $263.09 $279.92 93.99% $1,910.19 

2022 -22.22% -23.20% -29.76% 28.31% 30.10% 8 0.10% $221.03 $233.62 94.61% $1,403.81 

ANNUALIZED 3 YEAR ANNUALIZED 5 YEAR ANNUALIZED 10 YEAR ANNUALIZED ITD
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GROWTH INDEX

TOTAL RETURN 
(GROSS)

TOTAL RETURN 
(NET)

RUSSELL MICROCAP 
GROWTH INDEX

15.03% 13.61% -0.24% 14.36% 12.95% 1.00% NA NA NA 15.72% 14.30% 4.26%

GIPS REPORT: RIM MICRO CAP COMPOSITE
August 1, 2014 through December 31, 2022


